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Persuasive Speech Rubric


Speaker: ______________________________
           
Instructor ____Stasio___________________
Class Hour _____________                     
           
Topic _______________________________

	Criteria
	Exceptional 

2
	Partially Accomplished

1
	      Developing

0

	Attention Getter


	Captivates audience with attention getting strategy (quote, statistic, question, story, etc.). Gains listeners’ attention, appeals to values, and introduces topic.
	Uses relevant attention getting strategy, but did not seem to appeal to values or lead to desired outcome.
	Needs attention getter that appeals to values and clearly connects to topic and/or speech purpose. 



	Connection w/Audience
	Clearly makes topic & purpose relevant to audience. Thoughtful audience analysis reflected through choice of topic, use of class survey results, and audience messages. 

Speaker makes direct personal connection to topic.
	Topic seems somewhat relevant to audience, but not explicitly stated. Vague reference to audience needs and/or interests based on class survey results.

Limited personal connection to topic.
	Need to connect topic to targeted audience. Need to appeal to audience with class survey results. Need direct personal connection to topic.

	Thesis Statement/

Proposition 

Preview
	Clear proposition and preview in introduction lead smoothly into the speech. Proposition identifies position on topic. Proposition focused and narrowed in scope.
	Position clearly implied, although not explicitly stated or narrowed in scope. Main points are not clearly previewed.


	Needs clear proposition. Position not clearly stated. Need to add preview of main points in introduction to clarify direction of the message. 

	Organization
	Uses organizational pattern appropriate for persuasive speaking. Main points are clearly distinguished from supporting details. Signposts are used for smooth and coherent transitions. Easy to identify introduction, body, and conclusion.


	General structure/organization seems adequate but some blurring between main points and supporting evidence. Logical flow, but no clear signposts for smooth transitions. Need more distinction between introduction, body, and conclusion.
	Need to choose an organizational pattern appropriate for persuasive speaking. Need to include clear, fluid transitions to make it easier to identify introduction, main points, and conclusion.

	Logical Appeal

(x2)
	Presents sound arguments to support major claim. Supports arguments with sufficient, relevant and valid evidence in the form of cases/examples, statistics, quotes from authorities, explanations, descriptions, etc. Skillfully uses a variety of types of reasoning.
	Provides support for main points, but need to elaborate further with evidence in the form of cases/examples, statistics, quotes from authorities, explanations, descriptions, etc. Need a variety of types of reasoning. Has minor reasoning fallacies.
	Arguments need stronger support in the form of cases/examples, statistics, quotes from authorities, etc so arguments are more convincing. Need a variety of types of reasoning and/or to avoid fallacies.

	Emotional Appeal
	Ethically appeals to audience emotions (anger, fear, compassion, etc.) to achieve persuasive goal. Vivid and emotive language and stories appropriately used to create imagery in order to engage audience emotionally.


	Appeals to audience emotions (anger, fear, compassion, etc.) to achieve the persuasive goal, but needs to observe ethical responsibilities. Need more effective imagery through language and stories.
	Inappropriately appeals to audience emotions and/or needs to use vivid or descriptive language or stories to capture audience emotions.

	Class Survey
	Thoughtfully uses class survey results.
	Vague reference to class survey results.
	Need to clearly tie in class survey results.

	Visual Aid
	Effectively uses visual aid.
	Could use visual aids more effectively.
	Needs visual aid(s), or needs to use visuals in a way that does not distract from the speaker.


	Counter-argument

(x2)
	Skillfully states and refutes at least one counterargument. Follows 3 steps of counterargument: state, agree or disagree, refute with evidence.
	Counterargument is evident but needs to be more fully developed.
	Need to clearly identify and refute counterargument. 

	Source

Credibility

(x3)
	Identifies and correctly cites at least 3 sources of information. Establishes credibility and authority of sources presented. 


	Most sources are clearly cited, but need to establish credibility and authority of sources presented. 


	Need to identify and cite sources and establish credibility and authority of sources presented. 

	Conclusion
	Skillfully develops conclusion with a cue, summary, audience appeal, memorable close and call to action.
	Conclusion evident but incomplete. Conclusion needs to be more fully developed.  
	Speech ends abruptly and inconclusively.

	Q & A
	Directly and confidently responds to questions. Follows q&a procedures: restate, respond, confirm.
	Somewhat confident responding to q&a.
	Need to respond directly and confidently when responding to q&a. Need to follow q&a procedures.


	Eye contact

Extempora-neous/

Engaging

Delivery

(x3)


	Consistently and effectively uses eye contact to establish rapport and engage audience. Extends eye contact throughout the audience. Inconspicuously uses 3x5 note cards. 


	Need to rely less on notes.  Need fewer notes on 3x5 note cards. Seems disengaged from audience for noticeable periods of time.
	Need to read less from speech notes/manuscript. Extend eye contact more to audience so you have more than occasional and sporadic glances.

	Body Language
	Appears confident and natural with posture, gestures, and facial expression. Body language reflects confidence interacting with audience.
	Body language worked well, although could work more on gestures, posture, and/or facial expressions. Body language could reflect more confidence interacting with the audience.
	Body language reflects a reluctance to interact with audience. Need to avoid distracting non-verbals such as hands in pockets, awkward movement or other self adaptive behaviors. 

	Enthusiasm/Conviction

Vocal

Dynamics

(x2)
	Voice projects confidence, enthusiasm, and conviction appropriate to persuasive speaking. Voice was loud enough to hear easily. Uses rate, volume, pitch, and pause effectively. 
	Voice could project more confidence, enthusiasm, and conviction appropriate to persuasive speaking.

Slow delivery rate some for more message impact.
	Add more volume, life, and enthusiasm in your voice for more message impact and in order to engage the audience’s attention.

	Fluency
	Appeared well prepared, confident, and comfortable, which enhanced your credibility. No vocalized fillers.
	Delivery could be more practiced and polished. Minimal use of vocalized fillers. 
	Much more practice needed for a more polished, fluent delivery. Try to pause where you are using pause fillers.

	Time

5-6 min.

+ 2 min q&a

(x2)
	Stays within 30 seconds of 5-6 min. time requirement.
	30 seconds over or under 5-6 min time requirement. 
	1 minute over or under 5-6 min time requirement.

	Deduction  –5 for late speech


	Scoring:  0-34 = Developing, 35-39 = Partially Accomplished, 40-44 = Solid/Good, 45-50 = Exceptional


Time _____________________
  Total Score  _______________________/50
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